f»_uzw\ EYYON)

Pricing Strategies

Advanced Level




401 1 Fdol | rdol |

Course Agenda

oy Jas] — dbgae Fohxl g

Sl o

rawd)| dan] o

)l CBlual e

i) (3 835001 Jolgall @

B piial| o] d5i @
lglrtie Hlawl O a3 oS
radlly lginall o @le o

Joc!



401 1 Fdol | rdol |

Course Agenda

oy Jas] — dbgae Fohxl g

sl @iy
JESMINE-NV-INUN S

Al iz e

a8 puaEs e

Crediad| lawel goge Julos o
sl diy b Ay e
PIVSUROMINIRE I

Joc!



401 1 Fdol | rdol |

uujﬁ.ij\ OJ\DT

Course Agenda
ol Lot
Geographic Pricing §lyadl sl e
Discounts/Allowances @Yl / @leguasll o
Promotional Pricing (so9 Al axudl ¢
Differentiated Pricing (pleel ol o
o) Llaaadlg jlaadl ol (§ £,
Ol Glaass sy o
Sl 8ol ey o
Oredlad) el olpad Ll o

aogalsl

Jo<l
Ui

L ALY A AT Y



J 91 8 ol

o das] — Abgae Bohxl puax

asolalsl

U_ se £
U Joo B
ML AN A ACACE MY



401 1 Fdol | rdol |

8 o \oeall B
Lecture Agenda

oy Jas] — dbgae Fohxl g

Sl

red)| dan] o

Sl CBlanl e
sl § 835001 Jolgall o

5 o)l pandll diy o
Flglmiin Hlawl O &) a8 o
ol gl i ole o

Joc!



greomil

Pricing

gl gosell GUsSe poss (gl saiaS ad] @ latll 3o G paadll pais o
Aousdl ol il i Ollas s 8 dagall Jolga a>1 Jie - Marketing Mix
Oy (30 Lo dods ol gine e oo LS (g0 @iy (@) Aol 50 1 gl Sg4miall @

el 14y &t gl dasdl (paus ()l boLadl]

aogalsl

J-o<l|
i Jas] = db g Goall gar Uiju

L ALY A AT Y

401 1 Fdol | rdol |



401 1 Fdol | rdol |

Pricing Importance

o das] — Abgae Bohxl puax

Joc!



401 1 Fdol | rdol |

Pricing as a flexible Variant

Syl blad) zlis1 13) dugls duy 8,6 &3 Cllany O 0909 Ao pnadd] Slpdd sly=] oSy @
odliall Al sl dgagal ol uiall puoge (§ Wlsdll pas sl JI

Doads aygill olgid of zlsYl bglas igha of el s @it OF oSy «el3 (po WSl e
Bdode Adle OMs-de Lo duzugys wh,d (6T cllass a3 Jialbyg cddle das ol @dsaw bl

aogalsl

J-o-<l

o das] — dbgaze @bl prax WY



401 1 Fdol | rdol |

Pricing as a flexible Variant

293 e 3Gy sl Ol adasall agall (po OF o el e
Sl oo &l St &3 (3855 Sandl ped cgiially doylzed)] el

Sy Ol

Joc!



401 1 Fdol | rdol |

LU EORININES
Specifying the right pricing

Slaedl (345U Q) gl shr] (3 B gl Oguaiy ol shisdl e (30,8 Jud (o taed)l oo o WL o

CluaYl e #MLYIg ualinall Judedlg o S e el poad ohlyd T35 Co @
(:.?LM\ W\ ‘a\mb T..l> o )bs A= 635.3 QT U'i"’" Jl c&:&d\j ASfAU WWB’\
Yl 8 8ylus ol jads

oy Jas] — dbgae Fohxl g

aogalsl

y-o-<l



401 1 Fdol | rdol |

LU EORININES
Specifying the right pricing

dloizoll 48LEYI lola Y (§ 8ylus U] 8)guaioll Aol cpo JBYI yaudl ($352 OF Sy LS
LiU..,\fu.i,o::g ¢ red! blas M e cb)bul\ dodal 8¢ (de (<&>o L“SJJ\ Ol giwnall Hggazdly
olaoll 4lg (3 dodsd) gl ginall 14 ¢f 2 gl elidl e cpenliadl (s O pisyall )l 9l ouuail]

oy Jas] — dbgae Fohxl g

aogalsl

J-o<l
Ui

L ALY A AT Y



o 5 giall s 255 pml

Pricing as a sign of the product or service evaluation

SCONPTINAT el 8392 dybya: g Siw Ol ol (o 3
8)graiall dogll e dade o sl Al HL3 datiay 13 Ol lgs (89 ¢ paad] 48,00
Ll O (3 Jreny sl Ldls Sl 5805 ¢ gl sl (oe ol AlSL el
sl ol Jd o s J1 el § (5352 S0l 93yl Boyns o6 g0l U39

[s)

401 1 Fdol | rdol |

it Jas] = dbgans Bsil) guar i



401 1 Fdol | rdol |

Pricing as a key for sales marketing

5 puad B el e 5B (oye e Bile Slawadl g (29,0 055 L Wl o
I g9 cdigan dow) BAalg 39de oy 91 Dghell duwdd] (aaxass Jio
o3 Gu> gl duwlio o Balaiwd 9l zuiall elaxadl 8)5) )

Olaradl 8303 Tz bolol (3550 O (Sasd deSomy y guad] 1 pscienl @5 Lo 13] @
8),550 8)gaay Lol Hlawsdl 0l @uudl s8] o Sl e o oS
Joladly JW laaall 79,5 (oo guinedl sl 09 cadl Jor e Al oda Jio (8 3)

o Jee] — dbgae @gixl jax

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

awdd) GOl

Pricing Goals

o das] — Abgae Bohxl puax

Joc!



401 1 Fdol | rdol |

awdd) C3laal

Pricing Goals

Profit Increase ! 8sbj

Gagll e 05Ss Eun 7L 85L) (G A5l a5 1ad (adBlly sl jlaedl § 43Il ae
Pl Gl de 3 adl Calual sl ga

Revenue Increase wlslyYl ez 83L)

Byud! (§ g 831 J=T ope Gl 8oLy e a8 5,5 das ccbjyb U318y gam Lol xo
gl Gl e Ca SN Haksg

ondie Jos] — dbgao Bsaxl paz

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

| COlual

Pricing Goals

Sales Increase dslwll pludl S 8005
daglall sl e CadBl Judad ST leSo adudl of daled ] a QAT ey 0B
The increase of the profit Margin zw,J! (el 8oL

) JlazYl susl e 7Sl pucy dales 9l Bu>g S 7o)l el 8oL 9o ;331 Cougll 0955 U8
RrSWN]

o Jee] — dbgae @gixl jax

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

| COlual

Pricing Goals

Leadership and Quality 83g=xlg 8oL, e

dalw 20393 Jlxe (8 851,S Lgauds Sl ALl B9l U] §)La jaudl plasuinl (3 450l (23 08

Partial refund of cost cadtall 332l gl i)l

ol i Cad 81 daud syl (de S i 5S35 Y ads sadaie J33 jobae lpd) dwwgall 3813

oy Jas] — dbgae Fohxl g

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

)] CBlaal

Pricing Goals

Staying in the market Gg«dl (3 slad!

Bl (3 sladly a8l dudass 50 4y el (§ Sl (85 08 Lo Juadl LYl jams (&

Zox) e &350 glgl sladl dxly aad ¢pudlioll (o Sl Sl OF 9 a3 Ul (§ Gl OB 1318
Keeping a stable price coll jaw (e dadlxall ©

Aozl ol el ud pdds (&l OB (e e po Hlawdl (§ dudlia)l Comt) dals Al 0655 18

s 72 S gies Abiolgod ol yaw A5l Ladios 43 1

aogalsl

y-o-cl
U

L ALY A AT Y



401 1 Fdol | rdol |

sl (3 835001 Jal g

Elements affecting pricing

oy Jas] — dbgae Fohxl g

Joc!



401 1 Fdol | rdol |

G511 Lol gl

Internal Factors

da>Mo wgoll (o 3 2o cdodsll 83950 ol dantioll A1 8 ylaren i 15 (&)1 _poliall (p 0o
Leae 903 () gl Lajss 09S0 Y ad 1aS el Bylaru Blas J5-1s 655 18 Ll (o @)1 e O
Addoal) euonal Balelg B399 8,08 425 oYl ddee s Cdlais 03 bl Yo de

| 5 iiollg AWl Ca Sl o

A el Ol fwly Cdlan] e

23l gall udy (Blugiadl Ohldg c@gull olelad

Jocl
Jwijy

L B L AT AT



401 1 Fdol | rdol |

eyl Jol gl

External Factors

U8 oo JoBUL Lgale 8ylared) San Y (5809 eaasdll D8 e 1S 30 g () Jolgadl s (35
duylas 45 al) (Sasd padl) A Jo) Tusr dage Jolgadl 0l 0 Tylasg cduomy 3l ol gl sl 4S5
Gam LBy Jelgadl 00 Jas 48 agd) dduads =S sl IS cpo Sl aan

1 Lo )l Jolgall a3 u
| SN
el (SolaidYI xuo oIl M3 (e xdal) i)y e Bugiundl Goudl 2lgles o

o Jee] — dbgae @gixl jax

Jocl

L ALY A AT Y



401 1 Fdol | rdol |

PRI )

8 psciad) pawdl di

Variable pricing environment

L_)SJ—V.J‘ R u\:?u\.&” Js (Q.J ,Bj};)’\ C;\j.h.d\ LBJ‘*SMM\ Olwylon Copas
IS5 ST ol (Slgianell S5 (3 iy cdunasiiall el ol s
5L slall 9l (elST (o J31 ya gindids 48d @085 o3 ke @

T3k Doluedl guoladl Slrla) opo J81 yaug gueladl (olST ass e :lie @

aogalsl

J-o<l|
i Jesl — dbgime Gel apexr l,"l'l'ij'.l.'i

L LS AT



401 1 Fdol | rdol |

BM\M\ du‘w

Variable pricing environment

S el o Aanally ¢ op Al el radld) 8 0Y1 e
DSl BT (50 A58 Hlawl Wlylas e Jguall @
Cllally yaudl asdg dasds plidll o

Olre i Ol e Jguasl s

oy Jas] — dbgae Fohxl g

Joc!



401 1 Fdol | rdol |

FERPIRIEN

Variable pricing environment

naSll) Sy

opodxa 31,3Y (29,8l panasis sl gl 43150 o
Aol e ] Jguo9)l &38| (pivne Dlas i @
onsWly cpiadl oo SN Sy

e ae o¥aladly wlbsliedl (3l e (oglaxll e

Jocl

ondie Jos] — dbgao Bsaxl paz Uy



401 1 Fdol | rdol |

How companies price its products?

e Lo Aa5Lad) panad) slas paunls

Aoadadl Aclbuall el g I3l Jauwe S LSl douss

Bgudl OIS e 83laiw yauwdl daslia pde

sl doling cdodictnsl|

Jocl

L ALY A AT Y

oy Jas] — dbgae Fohxl g



401 1 Fdol | rdol |

How companies price its products?

e pandl Ol yesas Of o
dly CaSalg slaeW alaie g Goad 0550 Ol @

Jocl

o Jas] — dbgaze Goaxl paexr W



401 1 Fdol | rdol |

Pricing and Consumer Psychology

Aags ddgad Dglsl w0 gihssal I Slginall Jgeg S 0gd Ao
1wy gudlge B HLaedl § dsHl o bia
Reference Prices dazyoll jlwdl o

Price-Quality Inferences 839=l9 yaud! collidiw! o

Price Endings sl bly o

aogalsl

J-o-<l

3t Jae) = Wbgizma Byl e U



JONE/ONESENE

Reference Prices

- S . " .
49,84 A

+yayaiis

Fair Price dalsJ! 4aSC)) o

Typical Price (3304l jaudl @

£90all jaull UeYIuxll

o sl — dbgame @izl ppox

Arogalsl

Jo<l
yuijy

L B L AT AT



401 1 Fdol | rdol |

dazpall Y]
Reference Prices

SRV IPEN] L Ja=Mlal | &5)Ea) dumsyo Iyl ()gSdgiun) pdsciw o LILE
. s - > ¥
39,8 (sl

LRI 9

Ciwd LwJ\JL:u,uT o

e gitall udtuall ol o
daslidl olasasall o

oy Jas] — dbgae Fohxl g

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

daazyoll HlaseYl
Reference Prices

Calize O oSy cdaazyall Sl 0da o AST 9l dlg (3 OsSgiunall S Loic o
anll jaadl e jgaatall 0250

o)l wlals Jie Olig i8IV dclus (§ daidyell dunmpall Sl ol 1 be o
o2l bl g2 sl e (rSdgiuedl Cops I LED'S

ondie Jos] — dbgao Bsaxl paz

aogalsl

J-o-cl



401 1 Fdol | rdol |

Price-Quality Inferences

B3g2d) 858 yaudl pSlgiull (o odall pdscig o

Gl ge ols Sio Jbd 056 Image Pricing sgsall_aaud
Ol daal whludly Heleall Jie Ego-Sensitive

el e Y] dls 58 8)a3dlg 3,830 Ayl LMl pam (5
Luxury Products 4Bl ¢l Jie peiedl aswdl 5y59

o das] — Abgae Bohxl puax

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

Price-Quality Inferences

5 Dhdgzae Jaz bo 9o 83g2dly paudl (o LLHII OB wlgid :Jls
S i pmesmall g 5 § o Sy e 233
Baiad Nl )

Jocl

o dee] — A ghme Geazll auaz YL L



401 1 Fdol | rdol |

sl Ol

Price Endings

18350 0By (25 O o a1 OF sl e o)l iy
4z 300 oo Yo diz 200 Bl (§ duizr 299 xw [raie Dlanll (5
2,35 pSlgienall e Jgul (g0 al aisiady c3gundl (3 Lt sl 5 9 00 s (@)1 el

Lgolasinl (§

o Jee] — dbgae @gixl jax

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

Srud! Gblgs

Price Endings

TPricing Labels sauwdl cildle pussud (sw

S e S Ll g Ak el OT Il (§ @

a4z Hlaall Ol > (§ @
39l g 0 Wlinall Glanasas W Jl> (3
g S sl Mzl J> (o

ﬁl_:,(,.]\jg.c (ﬁl}c;)j\ji 5.392;” O J- L%

Arogalsl

J-oc<l
o Jas] — dbsame Bsanll auer U‘“'U""

AL A S Tl



IV RJNNECIN]

o das] — Abgae Bohxl puax

asolalsl

U_ se £
U Joo B
ML AN A ACACE MY



401 1 Fdol | rdol |

8 o eall ]
Lecture Agenda

oy Jas] — dbgae Fohxl g

sl @iy
JEOMIFE-NV-INCN AT

)l aass e
CaBI s e

Crredlad| lawel goge Julos o
sl A2yl dpa5 e
Sledl jaudl dpass

Joc!



401 1 Fdol | rdol |

8 Ao lxall B
Lecture Agenda

JO

Geographic Pricing §lyadl ol
Discounts / Allowances @Yadl / wleguasl
Promotional Pricing (so9 Al _axwdl e
Differentiated Pricing (pliedl pawd! o

e dolanieadlg Hlasedl lpas (§ £9,44)

Yl laass s o

Sl Bl e o

e lad! ] Ol pasd Ll o

Jocl
Juij

L ALY A AT Y



401 1 Fdol | rdol |

sl b

Pricing

o das] — Abgae Bohxl puax

Joc!



401 1 Fdol | rdol |

o das] — dbgame Bgaxll iz

JEOMIFE-NV-IN U S R |

)l wass 2

a8l puds 3

redliadl Hlaaod e Jul=s .4
Sl mudl s 6

Bglas- JS e 8yl (gl lges

aogalsl

y-o-<l

AL A S Tl



401 1 Fdol | rdol |

JEDMIFE-NV-JN TR
Setting Pricing Goal

Bl (3 Wg3liial Position cawsliall pus gl Vol a5 a1 )15

Saed) i gl e OF o gung ST S el Golual o LSy

Jocl

iz Jos) — A gime Goiodl pror T



401 1 Fdol | rdol |

2l LOUD LU
Setting Pricing Goal

(P Aty Bla] duwas

Survival d)lyeiwdl e

Current Profit Uz (9a3l 3ad>s o
Market Share (¢! 3 da> @a_'éi RS

Market Skimming (3 g«! el
Product Quality Leadership zuiell 8592 (§ 8501

aogalsl

I
s Jas] — Al gama Boindl guax Ll-n-]i,

L ALY A AT Y



401 1 Fdol | rdol |

Price

$15

$10

) wuss
Defining the Demand

L1,~LL2J{9 ‘>JL4UJ‘ BsS, d3MaJ| LT,gkL:J\ (SR CE&*’:%ﬁ

(a) Inelastic Demand

———————————————————— $15

____________________ $10

100 105
Quantity Demanded per Period

(b) Elastic Demand

50 150
Quantity Demanded per Period

oy Jas] — dbgae Fohxl g

aogalsl

J-o<l
Ui

L ALY A AT Y



401 1 Fdol | rdol |

) wuss
Defining the Demand

dignn 28lg0 (3 yaud) dwsliws J5T el :Price Sensitivity yaud! dulou
1%

LU ree iell o

BIb 39=9) hde 4e Og3)l @

Ogl Jzdo d5ylao Bygdmo 8oL @

Jocl

ondie Jos] — dbgao Bsaxl paz W



$1,010

zlrlelpls = -
= B3 |% & &
S o

)l duasd
Defining the Demand

:Demand Curve Estimation clla)l @lusue ;435

elsinl o o) Clla)l Gliove (old dgle Bl (Sa
dS5basiw lwlyul o

JESMUREIC AL

GbasY il o

Joc!



401 1 Fdol | rdol |

)l duasd
Defining the Demand

:Price Elasticity of Demand <lall yauw &390

el i) Gl dg 0 ol Llowial (Ske d8m0 4] 098 genell Zlizns

Clall O] Jg5 L3ls € adl (§ Jarun 235 po digauay CIla)l 4a5 13 o
Inelastic Demand Oy _p&

Elastic Demand Gye Clall 0655 {8 S Clall pas 13]

Jocl
Juij

L ALY A AT Y

oy Jas] — dbgae Fohxl g



401 1 Fdol | rdol |

Evaluating the Costs

A dsdl Bl sussg dlgamiie e 381 duo s Ol (S S yaad) (a8 Tus bl sas
Types of Cost & Levels of Production zsl cbigsuey 4285 @337
Fixed Cost 4ol dalss o

Variable Cost 8 aaie 4255

Total Cost dJlez)I 4254l

Average Cost 48l Jaw g

Activity Based Cost bladl jelul Je 42K

o Jee] — dbgae @gixl jax

aogalsl

y-o-<l



401 1 Fdol | rdol |

Current
price

Experience
curve

100,000 200,000 400,000 800,000

Accumulated Production

Evaluating the Costs

Accumulated Production @SLiell sl
doS| ol CLu}’\ b s o Sl Lawgio Hadscs @
ASL )l oYl B3 2 A& lawgie (3 polassdl s oo @

Learning Curve aladl aie o1 8l (aie

aogalsl

J-o<l

L ALY A AT Y



401 1 Fdol | rdol |

Evaluating the Costs

:Target Costing 484 giue]! 4251

Sljlsall J95umay (rwdigally Gnammaall Ui oo 835550l 5 eel) donits Ll Cad 1 s O oSy @
Boogiuedl AT UM oy Leidas

Blad yeus IS (aasd @,k ngtzﬂ\g Aol olic o aaie (S jaxs ﬁﬂ\&;w .
EERVIOMNI T ]

aogalsl

J-o<l|
i Jas] = U gma Bsand s Ui

L ALY A AT Y



401 1 Fdol | rdol |

02908 Hlawdlg B G (o radlial Julos
Analyzing the costs, prices and the offers
of the competitors

02)laly randliall oS jlaedl (3 43 ol Sl e Comy @
Alaiall doyadl 2l 590)9

dolortenl 6] U] A aww ST i 91 s ST U0] (5352 O 05ep @
Ao Sl (59 (pd)gally (e gally (rwdlially sDlaadl o

aogalsl

J-o<l|
O sl = Ao gions B9l puer i

AL A S Tl



401 1 Fdol | rdol |

Marbet *
CONDITION

-
AL y COMPETITION PR 5;
il
0 l"4

PRICING STRATEGY

Choosing the Pricing Strategy

)bassdl o (3 Aty hlrel B
Ca &) o
ddlioll @

oy Jas] — dbgae Fohxl g

Joc!



401 1 Fdol | rdol |

Choosing the Pricing Strategy

bl ddsd) @,b
giedl 4883 ] Al 8oL B3Ls| 33,k e maie anud :Markup pricing Al pews 1

e I 8350 OF dblas (pe S IU1 2l dods :Target-return pricing Cdgiumed! Bl paxud .2
ROI 4S ad) Googranal! Loyl 5l

S dagd oy gy ey (2l Aol :Perceived-value pricing 8)gsaiell daxdll 93 jauddl .3
Jeendl eSa (g Value Proposition

ondie Jos] — dbgao Bsaxl paz

aogalsl

y-o-<l



401 1 Fdol | rdol |

Choosing the Pricing Strategy

Dl W) @, cow

pabsa i (2,8 UM e (ualsall SDleadl S Value Pricing 4ol paud 4
83921 Jle e lis bo d> )

el bl Lo w8 a> ] el deiay :Going-rate pricing duwdlbull Jdss aswd .5

Sliall (§ 3aell audl:Auction Type slell £95 (ro pawdl .6

aogalsl

J-o-<l

o das] — dbgaze @bl prax WY



/JONE/ONE/CONE

Bled! yaudl dass

Choosing the Final Price

A3L2] delgs Blebye B4 o o i i e
3 dutgudll AaasHl 56 o

Sl pand Olwbw

Gain & Risk Pricing _blally counSall qulss jaud

S GLLY eyl 50 o

Jocl

o Jos] — Abgaza Boixl guaxr oc)



401 1 Fdol | rdol |

BESMINCI

Price Control

o das] — Abgae Bohxl puax

Joc!



401 1 Fdol | rdol |

A9 a0 Yo pad duzeline] O auas b dole

1 Lol e oS Ol sl Jodi

Geographic Pricing §!ya=dl o]

Discounts / Allowances wYadl / o guazll

Promotional Pricing (so9 Al axwdll

Differentiated Pricing ¢pliel !

aogalsl

J-o<l|
i Jeasl — dbgise Gebxl pper s ij'.’.'i

L ALY A AT Y



3lyazd) sl
Geographic Pricing

dalizo dﬁ&j &é\jﬁ Lg s‘-w L@JL?:AAA M WCSM\JJ_QS @‘P"" | e il Lg °
09 i)l pady e Counter Trade 8abaall 8)lill awg o Coasy o

Sy olis

Ll Ol ol cduagadl daasall 9l cduanlaell S 1da sl of Sy @

aogalsl

|
i Jos] - W gina ginll oar d‘“ﬁ'

AL A S Tl

401 1 Fdol | rdol |



401 1 Fdol | rdol |

Discounts/Allowances

Sl gaal) Vg Sleguas sllacly Ly Lol Ol jlawd o SEadl (pe ddall p a3
Discounts <loguns- e

Quantity Discount oSl wlogias- o

Seasonal Discount ew!gell loguas-

Trade or Functional Discount dwiulsg sl &3 Ola geas

Allowances <Yl

aogalsl

J-o<l|
i Jas] = dbghons (Bsanl gur T

L ALY A AT Y



L;ugjd\ju.w,d\

Promotional Pricing

:_)S:“J‘ 9!}‘3'-“.}.‘:‘."‘1] A il Qw R .J....:.J.a." f‘..l?’el.w‘ QS,&.U ugAg

Loss Leader Pricing 8)lusdl ouc) prud e

Special Events Pricing duebdl Glewlnll paud e

Cash Rebates 4zl logus]l e

Low Interest Financing 8.5l jhasve (Jbgad @

aogalsl

I
s Jas] — Abgame Bgindl guar d-nfu

L LS AT

401 1 Fdol | rdol |



401 1 Fdol | rdol |

L;ugjd\ju.w,d\

Promotional Pricing

Sl sl o) pacddl il epe dadadl pluscid OB (S
Longer Payment Terms dxiooll xaull bbg & o

Warranties & Service Contracts dedsdl sgac9 Olluzll o

Psychological Discount (suwaill esasll

aogalsl

J-o<l|
i Jas] = db g Goall gar T

L LS AT



401 1 Fdol | rdol |

Differentiated Pricing

a1 (31,8 laSn Y ST o cppnan dods of brie 45,001 s bois (Sl el iy
lall 8L e Tolaie! Jras S0 Manie Tyaw @3W1 (o200 1 J oY) daydll oo paad! a3 (3 @

ASTOLS 09 Ad ol il e J8Tlogusy 51 (o2l 1451 dopll o padl e (3 @

aogalsl

J-o<l|
O Jasl = Aoghne B9l o> Ui U

L ALY A AT Y



Differentiated Pricing

~ A Ay 2 Segment Pricing sMasdl doo & paad
vodafone“‘umm\gauu ‘ roduct-Form Pricing gl S e

Aalisen Dol i 8,50 JaY1 630 50l 1 Jlte Image Pricing & gsall saud
odliall 3all Ands o Tolaze) cdg,Sl dilyylen ;S Channel Pricing L&)l _jaus

Location Pricing a8 gall axud

Time Pricing c8g)l _paud

401 1 Fdol | rdol |

oy Jas] — dbgae Fohxl g

‘L.),:”""‘:'““]\ MR dalizee Ol dalizo &]Lw &%LJ\ L;souu.& -4 4:>~JVU\ R %**“J\JW Lg
AW Yl § LS

aogalsl

y-o-<l



401 1 Fdol | rdol |

) LlsuiwYlg ! ol pss
The price changes and the response to it

oy Jas] — dbgae Fohxl g

Joc!



401 1 Fdol | rdol |

Hba Glasdss s
Prices Reduction

TENTOMI PO CN YN S X T
LB (olassl IMs- e Bgudl e 8 lacdl xdlay o

Bl (30 dua> de Jguaxll (§ JoI o

Jocl



401 1 Fdol | rdol |

JL’,,‘:))\ O laass e o
Prices Reduction

Alazona Sliao ]l i Leslial ($25 O oS

DIl (3 YL ddlan)l e el s o

Sl (3 Y5 @ads e Olapall g 9die axald o

Ladseie 8392l OF O gSlginsll (o4 @

Fragile market-share trap dig)l 48 gl 4l 75 o

(ST Duss Slblisl e Oswdliall) Shallow-pockets trap dswall O gl &b o
Price Wars trap Jlewdl > &b @

Jocl

L ALY A AT Y



401 1 Fdol | rdol |

Prices Increase

AS S ij}’\ 8Ly JI AL Y 8Ly (6083 Ol O
AW 3dall yaudl Bob) S

Delayed Quotation ,5bwll sl o

Escalator clauses yoiall @l bog & o

Unbundling e3>l elSas e

Discount reduction wlegsasll jawss o

aogalsl

J-o<l|

L ALY A AT Y



401 1 Fdol | rdol |

Prices Increase

IR 751

sl 78) (30 o el 4ueS yaddas o

A5 81 (6,5 b gSal o slgall Jluuiul o
el Juo il Jio cquiiall loas 4| of Jolas o
ST Olgue alonal ol dakG 3T Cadis slge plasaiw! o
Ao g,mall M gally el sue Jdas

Bduds Lolaisl 4l wledle 3l o

aogalsl

J-o-<cl
e Jos| — Wogime Boiol maaxr AU

L ALY A AT Y



401 1 Fdol | rdol |

rend bl laew] ol &l
Responding to the competitors price change

14 Llasll slelye J) 3 zliss

Uyl i yudliad] a8 13l @

Tlasly Tl g0 paudl o) udliadl lalaso o

i o 13] lg=bls gl (3 ATl diam) o 1300 @
TS, OBl Cumtadw o @

Ttz Jad 3y S de 0555 O Jaizeall (6,39 OB adlg radlial 393y (2 Lo o

oy Jas] — dbgae Fohxl g

Jocl

L ALY A AT Y



401 1 Fdol | rdol |

rend bl laew] ol &l
Responding to the competitors price change

Jssaxl Jgloss (3 8euall OBl b oo sl § Tals Lo lassl gl 8518 axlsy o Ll

oy Jas] — dbgae Fohxl g

Joc!



401 1 Fdol | rdol |

rend bl laew] ol &l
Responding to the competitors price change

o Lo Alatonall Sblatadl ot

Added Value 48lasl dasdlly jaudl de Llax]| o
Syl jaas e

83 92| (pwig yaudl 8005 o

adl Jaasie Jilie s 3|

o o] — A gams (Byisl puaz

Joc!



oW Jes] — dbgae Bgaxdl e

asolalsl

U_ se £
U Jooo
e = A ACACE MY



